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Mission Statement

This course is designed to provide quality professional education for real
estate licensees of any experience level,

(1) To assist them in formulating their opinions of price and value in a
competitive market, when requested by either sellers or buyers,

(2) To alert property owners of opportunities to upgrade and add value to
their properties via conservation programs,

(3) To alert real estate agents and their contacts about laws affecting
property rights in riparian areas,

(4) To assist in protecting properties from natural disasters such as wild
fires, and

(5) To provide resources for continued education.
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Your Instructor

Kerry D. Bodily

WA Instructor License 13843

A ABR, CRS, GRI, CPS, ACRE(During 25 Year RE Career)
A PublishedAuthor, Real Estate Books (3)

A Designer Real Estate Pricing Software

A LicensedInstructor RE Subjects, UT, WA

A Real Estate School Administrator, WA

A Manager H & R Block, Goldendale, WA

A Education & Outreach Techniciari Central Klickitat
Conservation District, Goldendale, WA
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Course Outline

1. Rural Real Estate Values § 2. Conservation Programs

A - Factors Affecting Market Value || A - conservation Agencies

1. NRCSi Natural Resource

1. Objective Factors _ :
Acreage, Buildings, Equipment, ConservatiorService (USDA) ‘ :

Inventory, Profit, etc. 2. FSAT Farm ServicéAgency

2. Subjective Factors |l 3. LocalConservationDistricts
Location, Street Appeal, Condition,
Quality, Profit Potential, etc.

B - Conservation Issues
B. Price and Value 1. Water Quality

2. TMDL (Water Quality)

C. Raising the Market Value 3. Riparian Health

Farm/Ranch Recreation Land 4. (

5. Waste Pesticide Disposal

@ )

'_|
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Course Outline

1. Rural Real Estate Values 2. Conservation Programs

A - Factors Affecting Market Value A - Conservation Agencies

1. Objective Factors 1. NRCS — Natural Resource
‘Acreage? Building’s’ Equipnlent, Conservation Service ([_SD:I/
_ Inventory, Profit, etc. 2. FSA — Farm Service Agency (|
2. Subjective Factors
Location, Street Appeal, Condition,
Quality, Profit Potential, etc.

3. Local Conservation Districts

B - Conservation Issues

B. Price and Value . Water Quality

/4
e s : . 2. TMDL (Water Quality)
C. Raising the Market Value 3 Benarian Houl
5

Farm/Ranch Recreation

A&

. Waste Pesticide Disposal

3. Real Estate Agent “Pro-Active, Action Plan”
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1A. Factors Affecting Market Value

1A. Objective Factorsi Numerically Measurable
Acreage (lrrigated, dry, tilled, wooded, other)
I Structures (Ranch house, outbuildings, fence, etc.

" Inventory (Storage, crops, fertilizer, seeds, forestry, etc
" Profit (P & L, cap rate, etc.)

:
|
I Equipment (Mechanical, irrigation, etc.
|
|
I Othersi

Conservation IssuesWater Quality, Forest Health,
Riparian Health, Energy Efficiency, Soil Quality, Etc.




Factors Affecting Market Value

2A. Subjective Factorsi Feelings, Impressions
" Location T (Elevation, rainfall, wind, etc.)
| StreetAppeali ( Buyer 6s | mpr essi

" Profit Potential 7 (Crops, soil quality, technology, etc.)

|
|
I Condition (Structures, crops, soil quality, etc.)
|
I Others

Conservation IssuesWater Quality, Forest Health,
Riparian Health, Energy Efficiency, Soil Quality, Etc.




1B. Price and Value

The Balance of Price and Value

The Seller 3 L, B The Buyer
Wants | 7 - Wants

Price

N C o mmuBRantnergWorking Together toSatisfy

Real Estate, Conservation, and Water Quality Issues

' s I n EveryoneoOs B




Price and Value

The Relationship of Price and Value

Under-Pricing Strategy Alternative:
Value Exceeds Price 3
Strategy- Need Quick Sale = Raise Priceor
PRICE — 2 Lower the Value

Over- Pricing Strategy 5 Alternative:

Price Exceeds Value :
Lower Price or
Raise the Value

Hazardi Will get shopworn
- |
e

- No buyer- no sale- Helps
other properties sell, etc.

Priced-to-sell at
t he Pro

ACompetitive
Mar ket

Priced-to-Sell Strategy

Bestvalue to attract a buyer
Maximum Proceeds for
Seller- Minimum market

time & expense %




1C. Raising the Market Value

Via Costshare Conservation Programs

Value = $450,000




Raisingthe Market Value

Via Costshare Conservation Programs

EnhanceAesthetics (Added Valuie Subjective Factoy
Improve Water Quality & Natural Resources (Higher Quality)
Upgrade Equipment (Added ValueObjective Factor)

Increase Productivity/Profits (Added ValueObijective Factor)
Equipment
Technical Assistance

Provide Financial Assistance (Added ValiieSubjective Factor

Adding Value to Objective and/or Subjective Factors
Nl ncreases the Propertyo

17




Competitive Market Value & Asking Price
Today's Active Market - Buyer's Likely Shopping Area

Property Subject
Data 622 Farm
Factors Road

Price 510,000
Data Rating Data S Ad
J

Address Address Address

Choose the lowest Subject Value
to price competitively with the comp

offering the best value in today’s Subject Value | | Subject Value Subject Value

vs. Comp 1 vs. Comp 2 vs. Comp 3
Competitive
Asking 2 (% Average Negotiated Adjustment)

Price >>>> 450,000| <<<<in Today's Active Market

Nice Farm - Great Potenti Conservation Programs available to raise the value

For: Farm Ranch Demo CMA 11128111
By: AgentName
Licensed to: Kerry Bodily By XpertCMA

441,000 (Projected Sales Price)

Competitive Market
Value $450,000

Raising the Value
Via Cost-share
Conservation
Programs

Competitive Market Value & Asking Price
Today's Active Market - Buyer's Likely Shopping Area

Property
Data Address
Factors

Data Rating
[ oo

Choose the lowest Subject Value 531,900 521,300
to price competitively with the comp
offering the best value in today's

Subject Value Subject Value Subject Value
vs.Comp 1 vs. Comp 2 vs.Comp 3
Competitive 490,000 (Projected Sales Price)

Asking 2 (% Average Negotiated Adjustment)

Price >>>> 500.000| << << in Today's Active Market

1128111
Agent Name
Licensed to: ~ Kerry Bodily By XpertCMA

Competitive Market
Value $500,000



Screen Shot Demos (2)

Competitive Market Analysis (CMA) Samples

After Raising the Market Value

Before Raising the Market Value
with Costshare Conservation Programs

with Costshare Conservation Programs

Competitive Market Value & Asking Price

Competitive Market Value & Asking Price
Today's Active Market - Buyer's Likely Shopping Area

Today's Active Market - Buyer's Likely Shopping Area
Subiect 2 Sublect
622 Farm

622 Farm Comp3. con
R . Address Road Address

[ Fomeste e [ 5]

*
A Person
“

- Locatior

- n
Experiencein ||===—=
H H
450,000 471,300 C Choose the lowest Subject Value 500,000 521,300
vs.Comp 1 vs, Comp 2 vs.Comp3 | J vs. Comp 1 vs. Comp 2 vs. Comp 3
Competitive 490,000 (Projected Sales Price)
Asking 2 (% Average Negotiated Adjustment)

Price>>>> 500,000/ < <<<in Today's Active Market

Competitive 441,000 (Projected Sales Price)
Asking 2 (% Average Negotiated Adjustment)

Price >>>> [__450,000] <<<<in Today's Active Market
nservation Pro

Farm Ranch Demo CMA o Farm Ranch Demo CMA
gent Name By: AgentName
Licensed to:  Kerry Bodily By XpertCMA

y
Licensed to: By XpertCMA

*CRS Quality Tested Product

19
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US Department of Agriculture

USDA
LOLA

United States Department of Agriculture

RIET i m-

Popular Topics

Agency Reports
Biotechnology
Climate Change
Dietary Guidelines
Energy
Employment Opportunities
Food Safety Recalls
>>> More...

TED~OF

| Sign up for email updates:

« Federal Nutrition Assistance Helps Food Banks
Keep Up With Demand

« Secretaryd€™s Column: Expanding Trade with
Vietnam and China

» Capitol Christmas Tree Heads Toward
Nationd€™s Capitol

« APHIS Veterinariand€™s Love of Animals Starts
ata Young Age

« Restored Ranch Provides Recreation to
Disabled Vets

« Youth Education Blooming at Polanda€™s
Peopled€™s Gardens

« The Food Safety Discovery Zone Reaches 2,000

Information for

Cooperatives
Educators and Students Civil Rights
Landowners Conservation
Media Energy

Parents and Caregivers Food Safety
Producers Nutrition/Hunger
Rural Communities i Rural Development
USDA Employees Trade

Secretary's Priorities
Agricultural Production

EMERGENCY
PREPAREDNESS

Site Map | A-Zindex | Advanced Search | Help | Search Tips

USDA Celebrates

. Veterans Day,
Honors More
Than 10,000
Veterans Work
At USDA
Photo: U.S. Army Col.
Terrell Parker, right,
shakes hands with
U.S. Army Sgt. Maj.
Raymond Sylvester,

* World War Il veteran,
during a remembrance
ceremony.

s 4] »»

Let's Move! Initiative

Know Your Farmer
Know Your Food

The People's Garden
Civil Rights
USDA 150 Years

ChooseMyPlate

www.USDA.qov



http://www.usda.org/
http://www.usda.gov/

USDA Organization Chart

SECRETARY

Deputy Secretary

Director of
Communications

Inspector
General

General
Counsel

Chief
Economist

Director, National
Appeals Division

Assistant Secretary
for Congressional

Relations

Assistant Secretary
for
Administration

Assistant Secretary
for Civil Rights

I

Chief Information
Officer

Chief Financial
Officer

Executive
Operations

l

Under Secretary for
Natural Resources
and Environment

Under Secretary for
Farm and Foreign
Agricultural Services

Under Secretary for
Rural Development

Under Secretary for
Food, Nutrition, and
Consumer Services

Under Secretary for
Food Safety

Under Secretary for
Research, Education,
and Economics

Under Secretary for
Marketing and
Regulatory Programs

* Forest Service

* Natural Resources
Conservation Service

1 2

+ Farm Service Agency

+ Foreign al

Service

* Risk Management

Agency

*FSA

* Rural Utilities
Service

* Rural Housing
Service

* Rural Business
Cooperative Service

+ Food and

Nutrition Service

+ Center for

Nutrition Policy
and Promotion

* Food Safety and

Inspection Service

* Agricultural

Research Service

+ National Institute of

Food and Agriculture

+ Economic Research

Service

+ National Agricultural

Library

+ National Agricultural

Statistics Service

* Agricultural

Marketing Service

* Animal and Plant

Health Inspection
Service

+ Grain Inspection

Packers and
Stockyards
Administration

*Agencies Located at USDA Service Centers




USDA Agencies
(Primary Agricultural)

*Natural Resources Conservation Service (NRCSProvides
leadership in a partnership effort to help people conserve, maintai
Improve our natural resources and environment.

*Farm Service Agency (FSA)mplementsagricultural policy, _
administers credit and loan programs, and manages conservation
commodity, disaster and farm marketmggrams.

Forest Service (FS) FSsustains the health, diversity and producti

of the Nation's forests amtasslands tmeet the needs of present an
future generations.

Risk Management Agency (RMA)- Provides FederdlropInsurance

*Offices at local USDA Service Centers




USDA Service Centers

‘-

>0

Service Center
US Department of Agriculture



2A1 Conservation Agencies

1. NRCSI1 Natural Resource Conservation
Service (USDA)
2. FSAT Farm Service Agency (USDA)

3. Local Conservation Districts




NRCS Web Site

USDA United Statee Department of Agriculture 0 N RCS
== Natural Resources Conservation Service A\ Helping People Help the Land
» y h

.
: Newsroom : Careers : Help : ContactUs : En Espaiiol

You are here: Home / Programs & Services

Programs & Services
o Search Tips

o Advanced Search i
NRCS Conservation Programs Highlights

Browse By Audience 5 : : ; :
NRCS's natural resources conservation programs help people reduce soil erosion, Farm Bill Announcements
enhance water supplies, improve water quality, increase wildlife habitat, and » Public Comments & Rules

Information for... El reduce damages caused by floods and other natural disasters. Public benefits » American Recovery and
7 include enhanced natural resources that help sustain agricultural productivity and Reinvestment Act
environmental quality while supporting continued economic development, = National Conservation Practice
recreation, and scenic beauty. Standards

National Centers... E] Related Topics

Alphabetical listing of NRCS Programs
NRCS State Offices... E Small & Limited and Beginning

Farmers & Ranchers

5 Mississippi River Basin Healthy Watersheds Initiative o Tri i
Browse By Subject PP y Tribal Assistance »
£ vn o et < S5 s » Technical Service Providers
» Mississippi River Basin Healthy Watersheds Initiative
T 0 * Mississippi River Basin Healthy Watersheds Initiative Request for Proposals
© Farm Bill (PPT, 6.1MB)

° Financial Assistance » Mississippi River Basin Healthy Watersheds Initiative fact sheet (PDF; 392KB)

© Technical
Assistance
o Easements Great Lakes Restoration Initiative

o Landscape Planning

o Alphabetical Listing
& Archive

» Great Lakes Restoration Initiative

Conservation Technical Assistance Program and Activities

» Technical Resources
» Land Use » Conservation of Private Grazing Lands

WWW.NRCS.USDA.qgov



http://www.nrcs.usda.gov/

1. NRCST Natural Resource
Conservation ServicgUSDA)

USDA United States Department of Agricultur 0 NRCS
= Natural Resources Conservatlon Service =/ Helping People Help the Land
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NRCS Programs
Farm Bill

USDA United States Department of Agriculture
'_: Natural Resources Conservation Service

\ g \\ q ..l y/ ; <
\\\ \ \ i" ’ /( ‘};‘ /4" f\"’"': ‘TS "ﬂ
\ \ "\\ ) |’ ) ﬂ/)/. ' J VA Ax 2.5
' RN 40 (Y PR
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\
LR
*EQIP’_- Environmental Quality Incentives Program
*CSP__- Conservation StewardshiProgram
* AWEP - Agricultural Water Enhancement Program
*WRP __- Watershed/WetlandRehabilitation

CCPI__- Cooperative ConservationPartnership Initiative
CPGL - Conservationof Private Grazing Land
RP - GrasslandReserve Program
AMA - Agricultural Management Assistance
- ConservationIinnovation Grants
FRPP_- Farm and Ranch LandsProtection Program
HERP - Healthy Forest ReserveProgram

*CKCD Active Programs- Klickitat County



lS[)/\ United States Department of Agriculture NRCS
— Natural Reqouu es Conservation Service =/ Helping People Help the Land

Farm Bill Program Contracts -

Farm Bill projects typically involve a private contract, which is not recorded on the title, but
may extend for several years. Unless the seller discloses the existence of a Farm Bill
program contract, and passes the responsibility and terms on to the buyer, subsequent acti
by the buyer could cause the previous owner (seller) to default on the contract, and be liabl

for repayment.

Heads up suggestions

* Ask the seller if any of the property is subject to a Farm Bill contract.
* Observe improvements to forestland, grassland, riparian areas, wet lands, farm land and
irrigation systems, etc. They might be clues that they may have been included in

a Farm Bill program in the past.
* Check with your local USDA Service Center. m

2008 Farm Bill

AS



Handout 3

USDA United States Department of Agriculture N RCS
s Natural Resources Conservatlon Semce =/ Helping People Help the Land
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Farm Bill §




NRCS Programs
Financial Assistance

USDA United States Department of Agriculture 0 N RCS
s Natural Resources Conservation Service \ =/ Helping People Help the Land

e RS |

.
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Agricultural Management Assistance
Agricultural Water Enhancement Program
Air Quality Initiative

Conservation Activity Plans

Cooperative Conservation Partnership Initiative
Conservation Innovation Grants
Conservation Stewardship Program
Environmental Quality Incentives Program
Emergency Watershed Protection Program
Organic Program Initiative

Wildlife Habitat Incentive Program




NRCS Programs
Technical Assistance

USDA United States Department of Agriculture 0 N R CS
_E Natural Resources Conservation Service A=/ Helping People Help the Land

RN NE D b’ :
\\\ \ | &' F o 9
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What is Conservation Technical Assistance

Conservation technical assistance is the help NRCS and its partners provide to land users to address oppo
concerns, and problems related to the use of natural resources and to help land users make sound natural
management decisions on private, tribal, and otheifederal lands.

This assistance can help land users:

Maintain and improve private lands and their management
Implement better land management technologies

Protect and improve water quality and quantity

Maintain and improve wildlife and fish habitat

Enhance recreational opportunities on their land

Maintain and improve the aesthetic character of private land
Explore opportunities to diversify agricultural operations and
Develop and apply sustainable agricultural systems

This assistance may be in the fosfresource assessment, practice design, resource monitoring, ordgpllofxnstalled
practices

Too To T To T o To o Do




NRCS Programs
Easement

USDA United States Department of Agriculture 0 N RCS
sl Natural Resources Conservation Service L\ Helping People Help the Land

O SN 777, VI
\!l\\\ QJ gv{’”/ ’?/?' ‘ »

Protecting and Enhancing our NaturalResources

NRCS offers various easement programs to landowners who want to maintain or enhance th
in a way beneficial to agriculture and/or the environment. All NRCS easement programs are
voluntary. We provide technical help and financial assistance, but local landowners and
organizations are needed to make NRCS easement programs successful

TheFarm and Ranch Land Protection Program (FRPP) helps purchase development rights tc
productive farm and ranchland in agricultural uses

The Grasslands Reserve Program (GRP) protects, restores, and enhances grassland, includ
rangeland, pasturelanshrub langdand certain other lands

The Healthy Forests Reserve Program (HFRP) assists landowners in restoring, enhancing a
protecting forestland resources on priViateds.

The Wetlands Reserve Program (WRP) protects, restores, and enhances wetlands. Achievin
greatest wetland functions and optimum wildlife habitat on every acre enrolled in WRP is the




NRCS Programs
Landscape Planning

USDA United States Department of Agricultur N RCS
_ Natural Resources Conservatlon Servuce A=/ Helping People Help the Land
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A EmergencyWatershed Protection (Recovery}yafeguards lives and
property from floods, drought, and the products of erosion on any
watershed whenever fire, flood or any other natural occurrence is cau
or has caused a sudden impairment of the watershed.

Watershed Flood Prevention Progranprovide technical and financial
assistance to entities of state and local governments and tribes (proje
sponsors) for planning and installing watershed projects.

Watershed Surveys and Planning Progranauthorizes NRCS to
cooperate with Federal, State, and local agencies and Tribal governm
protect watersheds from damage caused by erosion, floodwater, sedi
and to conserve and develop water and land resources




NRCS Programs
Web Soll Survey

This is a great tool t
get information on
specific properties

Web Soil Survey (WSS) provides soil data and information produced by the National
Cooperative Soil Survey. It is operated by the USDA Natural Resources Conservation Se
(NRCS) and provides access to the largest natural resource information system in the wa
NRCS has soil maps and data available o
and anticipates having 100 percent in the near future. The site is updated and maintainec
as the single authoritative source of soil survey informats®t.info on specific properties.




